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pleasure of working with.  I grew up in Minnesota and know 
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enthusiastic praise and delightful comments from our staff.  I 
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average instructor from a great instructor.   Colleen Stanley 
has an incredible talent for delivering content that can move 
from the classroom into the real world of business. Her 
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Journals across the 

country, co -author of 
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Great Sales Teams: 

Lessons from the 
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SalesLeadership, she 
was vice president of 
sales for Varsity Spirit 

Corporation.  During her 
10 years at Varsity, sales 

increased from 8M �³
90M and Varsity was 
named as one of the 
200 fastest growing 

companies in the United 
States by Forbes  

Magazine.  

Colleen shares lessons learned growing up on 
an Iowa farm that incorporate down -home 
sales principles with sharp business acumen.  
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getting clear on core values are key themes 
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philosophy.   
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